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FIND A LOCAL MEDICAL EXPERT

LATEST VIDEOS
Dr. Kevin Sands Talks Veneers, Greatest Successes,

and Consultations
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What should your clients expect if they come to you for a consultation? (310) 275-4513

Clients should expect a full facial analysis, a meeting with our esteemed in-house ceramist to
discuss color and shape, and an in-depth discussion about the smile makeover process. We take
thousands of before and after pictures so our patients can get a true idea of what their smile will
look like after the procedure.
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What do you see as your practice’s greatest success in 20127 How will you push past this e St Aot Ssns

in the coming year?

ASK AN EXPERT

Today, I'm happy that my practice keeps growing at a rapid pace. | love making people happy,
and my goal is to continue to do just that. A smile is a great confidence builder.

I'd say that my biggest success of 2012 was getting my kid into a private Kindergarten!

What do you consider your ultimate specialty and what about this sets you apart from the
rest of the field?

I'm a true smile makeover specialist—I do custom work, as no two smiles are ever the same. At

my office, we create the Ferrari of veneers. Dr. Jhonny Salomon Dr. Kevin Sands
Discusses Talks Veneers,
For more information, visit Dr. Kevin Sands' Haute MD Profile. Motivators, Greatest Successes,

Objectives and and Consultations



